Worldclass partner in clearance!



Partner in business!

You will surely recognise these situations:

Slow-moving products or products with disappointing sales.

Products with an outdated packaging, while the new products are already available in stores.

Special “promotional products” whose promotion ended long ago.

“End-of-life” products that have to be replaced by new products.

Products with a use-by date that is about to expire.

Or simply... too much stock.

Clearance Brands B.V. helps its partners
to find solutions for these situations
and for their unforeseen “unsalable
stock” problem. We will take over your
stocks against a price that is acceptable

to you.

What makes us stand out from our
colleaguesisourpersonalapproachand
focus. To us, quality is more important
than quantity. That makes us flexible,
creative, resourceful, professional and

successful. We make clear agreements

with our suppliers in advance about
where we are going to sell the products
and, more importantly, where we are
not going to sell them. The agreement
with our partners is that we won't sell
the stock and products we buy on or
within the traditional markets, so as

not to disrupt the regular markets.

We have sales channels through-out
the world, but mainly outside Western
Europe. We supply to alternative
markets such as discount stores,
sales halls, independent shops, open
markets and ambulant shops. We are
proud of our extensive database of
customers in countries such as Algeria,

Albania, Bulgaria, Denmark, France,
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PE&e._t___er and Gamble Algeria Quality comes before Quantity
Henkel Albania Compliance-driven
Coty " Bulgaria “Slow-moving” products
Nestle Denmark Residual products/stock

Reckitt Benckiser Ukraine Overstocks

Colgate Palmolive France Export
Masterfoods Latvia Partner in Clearance
Heinz NYelells! Cost saving
Kimberly Clark Syria
Unilever United Kingdom

South America

Iraq, Latvia, Lebanon, Spain, Syria, the We are convinced that we can help you

United Kingdom and South America. with your overstocks, obsolescent stock
and/or unsalable stocks, which account

Decisions are made round the table. for a lot of money and storage space.

Direct cash payments and the use of

our own transport and storage mean If you are interested in our services,

that agreements are fulfilled quickly. please get in touch, and we will be
delighted to discuss the different

We are a compliance-driven company: options with you.

any agreements we make with our

partners are always respected and

observed. We want to build up long-

term business relationships. We work

closely together with a large number of

renowned manufacturers, to the great

satisfaction of all those involved.




we search for and find national and
international new, alternative markets
and sales channels, while making sure
that their current sales markets are not

disrupted.

Our vision isto be an important partner
to A-brand manufacturers like you
and also to our customers operating
in “alternative markets and countries”.
Instead of seeing “problems,” we only
envision “solutions.”

We help our partners solve their

problems of residual and surplus In short:

stocks, i.e. their unsalable products. We

also offer our suppliers an opportunity

to increase their turnover and improve

their name and brand recognition,

especially in the countries/markets

specified above. On their behalf,
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